
Partner Opportunity Program (POP) 

POP Objectives: 
•

•

•

•

 
POP Benefits: 
•

•

•

Partner Is Notified Partner Works the Lead Partner Works the Deal 

• Partner enters the  final 

value of opportunity as an 

update 

• Partner provides a final 

closed status 

• Email notification is sent to the 

partner  

• Partner will log into their Portal to 

see new opportunities 

• Partner sends updates on status and 

activities about the opportunity 

through their  Opportunity 

Management Portal 

 

• Sales cycle 

• Negotiation 

• If no updates have been provided by the partner  after 10 business days, 

time has expired. The opportunity leader can provide an extension or re-

distribute the lead to another partner.  

Partner Closes  
the Deal 


